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& LNG Contracts

Learn Through Simulative 
Case Studies

- An advanced course for the Oil & Gas Industry on the detail of the contractual 
arrangements and risk management in gas and LNG sales
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Led by a World-class Oil & Gas Negotiator

Anthony Way
Director & Managing Partner
The Energy Contract Company, UK

“This workshop covers a wide range of topics in an 
orderly, professional and comprehensive manner,

and hence very helpful.”  
Legal Advisor, Dana Gas

Another Premier Product of

“Anthony Way showed extensive experience in the
industry and promoted highly interactive discussions

with participants.”
PT. Transportasi Gas Indonesia
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* Color printing of charts in Course Material for your easy reading!




